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Geographic Revenue Mix: Helping to Explain Earnings
Growth Despite Dormant Domestic Economies

Wade O’Brien & Sean Duffin

The importance of geographic revenue mix has increased in recent years as growth prospects for emerging and
developed markets have diverged. For European and U.S. companies positioned to capitalize on this growth, it
may provide a silver lining despite slowing domestic demand.

Many investors are interested in profiting from
the growth divergence between developed and
emerging markets. As a result, some are increasing
their focus on where companies earn their
revenues and profits, looking beyond their
domicile or primary exchange listing. U.S.
corporate earnings are increasingly not generated
just from domestic sales, and it has long been the
case that UK. earnings are not just home grown.
This may help explain why earnings for large-cap
companies in Europe and the United States have
held up relatively well year-to-date despite weak
domestic economic data. Many of the firms that
have beaten earnings expectations thus far in
2010 have done so with the help of significant
foreign revenues; for example, the two U.S.
sectors most exposed to foreign revenues,
technology and industrials, saw 73% and 68%,
respectively, of their constituent companies beat

expectations during the second quarter, according
to BofA Merrill Lynch.

This commentary discusses where European and
U.S. companies earn their revenues and profits,
and evaluates the investment implications for
investors seeking to benefit from investing in
Western companies that generate much of their

revenue overseas.
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Why This Should Be Important

As growth prospects between developed and
emerging markets diverge,! European and U.S.
companies with revenue exposure to more rapidly
growing regions should be better positioned for
earnings growth than those focused on domestic
sales. This is not just because foreign sales may
grow faster, but also because these sales can be
more profitable than domestic equivalents. Using
U.S. firms as an example, nonfinancial firms in
the S&P 500 earned pre-tax margins in 2009 of
around 14% on foreign sales, twice the margin
earned on domestic equivalents; this helps
explain why the share of profits earned by these
companies from abroad has doubled in just the
past 15 years.2 One explanation is that companies
such as technology and energy firms that sell to
foreign markets earn higher margins, on average,
than companies in domestic-focused sectors such

as retail.

The importance of sales from foreign markets is
also underscored by how well they have weathered
the recent recession. While revenues for the S&P
500 (ex financials) fell by 4% between 2007 and
2009, sales to Brazil, Russia, India, and China (the
BRICs) actually increased by 10%, according to

! For example, GDP growth in emerging markets in 2010
is expected to be 6.9%, approximately 300% of the level
of GDP growth in developed economies.

2 “Steady History of U.S. Corporate Profits (EBIT) Shate
of GDP,” Bank of America Merrill Lynch, August 16,
2010.
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Goldman Sachs. To illustrate this trend, the
geographic revenue data for a selection of
European and U.S. mega caps are shown in
Exhibit 1. For the majority of companies, revenues
from emerging markets have increased in recent

years at faster rates than domestic sales.

Aside from revenue and profit growth, holding
equities with diversified revenue streams should
help insulate an investor when economic down-
turns occur in specific markets. For example, a
basket of stocks with large sales to Asia and Latin
America will help soften the blow of domestically
oriented stocks when U.S. growth slows. This
benefit will be reduced in the event of a global
downturn, but the probability that any eventual
recovery will be uneven across regions still helps
support the rationale.

Geographic Revenue Mix

Exhibit 2 illustrates the geographic revenue mix
for European and U.S. companies, using analyst
estimates of companies in the S&P 500 and MSCI
Europe indices. European companies, on average,
earn 35% of their revenues outside Europe, with
Dutch (48%) and Swiss (46%) firms earning nearly
half of their revenue outside the region. U.K.
companies earn over 42% of their revenue outside
developed Europe. Given the size of the U.S.
market, it may be unsurprising that the S&P 500
trails these other markets, earning just 30% of its
revenue abroad. Focusing specifically on emerging
markets exposure, Spanish and Swedish companies
have the most exposure, particularly for financial
and telecommunications firms. Differentiating the
United Kingdom from other markets, several of
its energy and materials stocks are only active in
emerging markets and have no U.K. or other

European revenue.? In contrast, only one company

3 “Screen Time: Sterling & Stocks,” Bank of America
Merrill Lynch, March 12, 2010.
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in the S&P 500 has no U.S. revenue, according to
Golman Sachs research.

The fact that large-cap companies tend to earn
more revenue from abroad than small caps may
come as little surprise given the economies of
scale in some industries (Exhibit 3). In the United
Kingdom, the FTSE® 100 earns just 19% of its
revenue domestically, while the comparable figure
for the FTSE® 250 is 49%.4 In Europe, mega
caps earn 36% of their revenues outside the region,
while the comparable number for small cap
companies is 19%. In the United States, this
discrepancy is similar, with the largest S&P 500
companies earning 42% of their revenue outside
the United States, while the smallest earn 23%.

In addition to the link between market capitali-
zation and revenue mix, clear industry biases
emerge when analyzing foreign revenues. Across
all regions, information technology, energy,
industrial, and materials firms are the leaders in
terms of international revenues; in Europe and
the United Kingdom, health care is also a strong
foreign earner (Exhibit 4). The sector analysis also
helps to explain some of the differences in revenue
mix between vatious equity indices. The FTSE®
100, the most international index, has a large
concentration of basic resources and oil & gas
firms.

Some Considerations

Exposure to foreign markets experiencing faster
growth rates may make a stock relatively more
attractive, but may not be enough to compensate
for other weaknesses, such as underperforming
domestic operations or declining profit margins.
In industries such as energy and technology, which
have large percentages of revenue from abroad,

many firms have higher margins. Companies in

# “Strategy Matters,” Goldman Sachs, January 15, 2010.
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these sectors may be able to protect margin
pressures through control over resources,
proprietary technologies, and other competitive
advantages. For other industries, the potential
to increase sales and profits may be more
constrained, particularly where local competitors
are able to offer similar products and marketing

strategies.

The benefits of foreign revenue exposure can also
be offset by high country risk factors, which could
limit the upside potential for a stock, despite
quickly growing sales and/or margins. This is
especially true in Europe, where country corre-
lations have risen in 2010 given sovereign debt and
other macro concerns. For example, managers that
focus on revenue mix might add Spanish stocks,
which by various estimates generate between 17%
and 30% of their revenue from emerging markets.
However, sovereign debt concerns about Spain
and the resulting elevated correlations between
these stocks and their domestic index might offset
any potential benefits during periods when macro

considerations dominate.

These dynamics are illustrated in Exhibit 5, which
highlights sector and industry correlations for
different European equities across a representative
mix of industries, as well as return data. Stocks
from peripheral European countries have had
higher country than industry correlations year-to-
date, while stocks from “core” European countries
have typically demonstrated the opposite dynamic.
For example, most Italian and Spanish stocks
across various industries have had extremely
elevated correlations to their domestic indices
year-to-date (though the trailing three-year figures
are lower), despite the fact that in many cases,
these companies are less reliant on domestic
revenue than their peers in core Europe. One
possible explanation is that the domestic indices
for these companies are more concentrated than
those of other European peers; for example, just
five companies contribute 80% of the MSCI

©2010 Cambridge Associates LLC

Spain’s market capitalization. Companies that are
domiciled in geographies affected by macro
concerns can see correlations to domestic indices
spike and performance suffer, even if they have
extremely attractive foreign revenue mixes. While
these concerns are important, they should not
persist indefinitely. In fact, the country effect
could provide longer-term buying opportunities,
assuming that pessimism about countries brings
down valuations of fundamentally strong
companies that benefit from significant sales to

other faster growth regions.

Looking at country risks from a different angle, a
successful geographic revenue mix strategy will
not just focus on foreign sales or profits, but
specifically on companies with the highest
exposure to the faster growth markets like
emerging markets. This type of information is not
readily available, as companies are not obliged by
reporting standards to comment on geographic
revenue mix. Often, when revenue mix infor-
mation is provided, it is not broken down into
specific countries or even markets. For example,
while investors would love to target S&P 500
technology firms with high percentages of sales

to emerging markets, they might have to guess
whether this is reflected in sales to “the Americas
outside the U.S.” or “Asia excluding Japan.” Such
data can be very difficult to gather, and as a result,
opinions can diverge on a company’s exposure to
sales from a particular country or region. For
example, sell-side estimates for German corporate
revenue earned from emerging markets range
from 5% to 23%, suggesting that this type of
investment theme is best executed by active
managers that have the access and skill to gather
information that is not routinely disclosed by

companies.

As with any investment strategy, investors looking
to increase exposure to companies with more
international revenues should ensure that they are

not doing so at premium valuations, which will
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inhibit the likelihood of seeing future performance
versus companies more reliant on domestic
revenues. Constructing comparable sets of
exporter-oriented versus domestically focused
firms is difficult due to disclosure, industry bias,
and other issues. However, several indices
created by investment banks to track the relative
performance and valuation between these groups
of stocks have demonstrated that, historically,
there has been ample opportunity to buy
companies with larger percentages of sales to
foreign markets at a similar or even discounted
valuation to those that are more domestically
focused. For example, the Goldman Sachs index
of European companies with high percentages
of sales to BRIC countries currently trades at a
similar valuation to the index of companies with
more domestic sales (Exhibit 6).

Revenue Mix and
Foreign Exchange Rates

Investors should be cautious in making
assumptions about expected performance of
globally oriented companies based on exchange-
rate movements. The impact on many companies
with diversified sales mixes of foreign exchange
movements is often ambiguous. Complicating
factors include the denomination of costs and
revenues, as well as the timing and extent of
hedging activity. One example is the impact of
US$ appreciation versus Asian currencies for
American manufacturers. Companies with Asian
factories may benefit on the cost side, but these
benefits may be partially offset by sales back into
the Asian region. Another example would be
sterling depreciation for a British financial or oil
company with large international activities. Many
of these firms keep their accounts in U.S. dollars,
mitigating any currency impacts. Given that
dividends are often paid in U.S. dollars, this could

©2010 Cambridge Associates LLC

be of the most importance to U.K. investors.5
Conversely, a mining firm that keeps accounts in
sterling but sells goods in U.S. dollars to Asian
accounts could benefit from a weakening pound.
In other words, investors are right to try to target
faster growth areas for revenues, but trying to

express a view on currencies via equities is more

difficult.

Advice for Investors

We think attention to geographic revenue mix is
important, and we suspect that we will hear much
more about it in the years to come. However,
whether investors need to do anything to their
portfolios to capitalize on this theme depends on
several factors. Some investors may already have in
their portfolios significant exposure to companies
with a large percentage of foreign revenues.
There atre several reasons for this, one of which is
portfolio tilt. For example, our recommendation
to invest in quality equities given their defensive
characteristics would overlap with a focus on large-
cap multinationals. Many large-cap U.S. portfolios
have heavy weightings of blue-chip exporters
like Apple, Exxon Mobil, IBM, and Procter &
Gamble. In fact, the main difference between a
U.S. mega-cap exchange-traded fund and a basket
of the largest exporters in the S&P 500 (by market
capitalization) would only be a handful of financial

and telecommunications firms (Exhibit 7).

A second and related reason why little action may
be required is that some investors may already
employ active managers that use a revenue screen
as part of their investment process. We are aware
of numerous European managers that have
focused on this theme for a long time given slower
rates of domestic growth. However, many U.S.

portfolio managers also consider revenue mix for

5 For the FTSE® 100, 49% of the dividend is paid in
U.S. dollars, according to Deutsche Bank.
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various reasons, including the acknowledgement
that economic growth will be slower in the United
States than in some foreign markets, as well as the
fact that if the majority of a company’s revenue is
earned abroad, this drives the investment thesis

and thus must be thoroughly understood.

Finally, while we are aware of only a limited
number of funds that offer this as a main invest-
ment thesis, sizing allocations that are dedicated
exclusively to this strategy should be done
carefully. Artificially limiting the universe of
stocks from which a fund manager can choose
could limit performance (e.g., if domestic-oriented
stocks were trading at much cheaper valuations
than exporters). However, having observed the
holdings and track records of some of these
managers, it does appear that at least some funds
are unconstrained and will rotate into more
domestic-focused stocks when valuations are

compelling, easing this concern.

In conclusion, we think revenue mix is an
interesting lens through which to view stocks,
and certainly something that investors may wish
to question their managers about. During times of
market turmoil, such as late 2008/ early 2009, it
also may be the case that valuations for exporters
become very compelling relative to domestic
champions, and thus is a filter that investors may
want to ensure managers are considering. At a
higher level, understanding revenue mix may also
help ease concerns about current macro risks, or
at least help explain why earnings for large-cap
companies in Europe and the United States have
held up relatively well year-to-date despite weak
domestic economic data. Revenue mix and inter-
national operations can also explain some of the
dichotomy between robust corporate profits at
large multinationals and moribund domestic labor
markets since, in addition to revenues, many of
the expenses (including labor) for these firms are
also incurred abroad. Investors that are tempted

to reduce their equity exposures to a particular

©2010 Cambridge Associates LLC

country may want to think twice before selling
upon the next release of a disappointing piece of

macroeconomic data. m

Global Market Commentary



‘wopBury| panun 8yl pue spueIBLYISN U1 8PN|oUl SBNUSASI dNSSWOP JaAs|iun ‘adoing apnjoul SeNUaAa. 1ISaWop

o[d JB|INGVYS pue ‘paliwi SieD 010N 8940y S||0Y V'S UONINA SINOT « ASSBUUSH 190N HINAT ‘01d aulpynwsoxe|s ‘ojd eosuazensy ‘ojd uesuawy ojfuy "siejjop "S'n ul 8Je yoiym

‘o1d Ja|INGVS pue ‘o|d edauazensy ‘od uedsuswy ojbuy Joj 1daoxe Aouaund [eao] ul uoibal e se adoin3 Jo/pue Aunod swoy s,Auedwod Yyoes Jo SSNUSASI 0} J3Ja1 SBNUBASI J1ISBWOQ S9I0N
"spodal enuue ,ssiuedwod pPa1dsIes S82IN0S

S'16 €16 9'06 ST S'v- ST 0'9- Janajiun
€69 019 ¥'€9 20 ¥'S- 8'¢ L0 V'S edlugala L
708 9'6. 7'6.L [V L'TT- 8'S vy 9Y SuswaIs
€179 GG/ 18 2'ee 19T 21T G'8¢ o(d 18|INGYS
9 T'€9 9 9'9T 1T 102 6'SC 9|d dnoi9 8240Y4-s||0Y
0'59 029 0°€9 ()7 9'8- L'C 1L V'S UONINA SINOT « ASSBUUBH 180N HINAT
979 2'89 0T. ¥'ST S8t 2C 9'9T o(d suIMYNWSOXE|D
G'Z8 9'Z8 8./ 2’2 G2 L'€2 G'g- swalsAs vy
L'TL 9'89 2’69 70T 8- eV 69 o|d eoauazensy
019 L'€9 009 6've- 8'Ge- 9Vt A 9|d ueouswy ojbuy
G99 8'/S 2'2s €1 9'9 70T 6'TT- "ou| Jazlid
Sy 6’y €'6¢ Ve L'l 20T 06" "ou| 0D B YIBIN
1'59 1’59 €69 - L'T- 8'¢ ZC -d10D s,preuogon
S'1S T'€S WA~ 9'9- v'0- §0¢ R "0U| Spood Yes
Sve 6'G¢ 0.2 91Ty 0'2S L'6 ¥'0- "0D @ 8seyd uebloNdr
T°0S €6V 6'9% v'T- V- L'6 ¥'0- uosuyor % uosuyor
0'G8 G'G8 £'v8 T'L- ee- 9'0- 2'6- "dioD e
0'6Y 1’8y Ty 91T~ v'eT- Z29T 6'8 "ou| ‘swalsAs 00s1D
G'/S ¥'95 1'95 zve- 0'L¢- Sve 2'€e "di0D uoineyo
0'8Y o8 47 g0y 0ve 6'9 119 oA *ou| a|ddy
ublaioq ansawoqg ubraioH onsawoq Auedwo)
6002 800¢C 7002 60—800¢ 80—200¢
9NUBADY |el0] JO 0p B Se aNUaAlY cm_m:OH_ 9nuaAay Ul mmc.mcu %

anuanay ubialo4 ® ansawoq ,saluedwo) ueadoing pue ‘SN ded-abe] pal1ds|es
T HqIyx3

Global Market Commentary

©2010 Cambridge Associates LLC



‘'sarewinsa Asjuels ueblio wasaidal
suolfal 1ay)o ||V 'SisAeue sa1eioossy abplique) uo paseq ale senusaal siaxyiew Buibiswa 090G 49S pue ‘sumopyealq syoes uewp|oo juasaidal eyep senuanal ubiaio) 00 d9S :S9I0N
'S,100d % plepuels pue ‘yoseasay Aajuels uebiol ‘Yoseasay SOJ [ego|D SYoeS Uewp|o9 ‘SWaISAS Yoleasay 19S10eH ‘sbBuljly H-0T Auedwo) :s821n0S

wopbury panun puelsziIMs uspams ureds spuejiayiaN Auewis aouel4 adoing 00S d%S
- 00

- 0'S

- 00T

- 0'ST

- 0°0C

- 0'S¢

(9%) Wwa21ad

- 0°0€

- 0'GE

- 00V

14

sanuanay s1axse bulblew @

sanuanay ubialod @

- 005

600¢
uolbay Agq senuanay

¢ Halyxg

Global Market Commentary

©2010 Cambridge Associates LLC



‘sded [jews 03 Japurewsal ay) pue ‘sded piw 0] 9%4GT 1Xau ay) ‘sded abie| 01 950g Buimojjoy ayl ‘sded ebaw
01 uonezifended 19)eW [€10} JO %01 Buneoolie Aq paulwisiap sdnolb azis ‘AjaAndadsal ‘sadipul “M'N IDSIN pue adoin3g [DSIA 8yl Juasaidal woplury paiun syl pue adoing Joj ereq :S910N
‘sanueliem paldwi Jo ssaldxa Aue inoyum ,si se, papiroid erep [DSIA Ul |[DSIN pue ‘Yoleasay Asjuels ueBlol 0D % SYoes ‘uewp|oo ‘YoukT |LIBN viog 1S92In0S

wopBury pauun 00S d%s adoinz
- 00

- 00T

- 0°0¢

- 0°0¢

- 00

- 0°0S

(%) Wwadlad

- 009

- 0°0L

- 008

008

- 006
lrewsm pINg

abre1m@ eboNm

- 0°00T

600¢
az1S de) AQ sanuanay ubialo4

€ 1qlyxg

Global Market Commentary

©2010 Cambridge Associates LLC



Index Weight (%)

*10108S yoea uiynm saiuedwod auy Joj sabejuadiad anuanal ubiaio) Jo abelane ay) Jussaldal Blep ‘senuanal 10108s 00T @3S.1H 8yl Jo4 "adoing Jo apIsIN0 senuanal Juasaldal
00T @3S.14 a1 Jo} sanuaAas ublaioH s10108s ABIaus pue ‘sajdels JaWNsuod ‘A1euolaldsIp JSWNSUOD PaULBP-SIID U1 WS JBKIP YoIym ‘seb % (10 pue ‘S8dIAIaS JaWNSU0D ‘SPook Jawnsuod
SaPN[OUI UONEDYISSE[D 1, GO SUL "UONEIISSE[I , gD U} U0 paseq ale si0199s 00T @IS Sl SIUM ‘UOITeIISSED SO SU) U paseq ale si01das adoing [DSINl PUe 00S d9S :SSI0N

‘sanueLeM

paijdwi 1o ssaidxa Aue Jnoyum ,si se, papiroid erep [DSIN "oUl [DSIN pue ‘yoseasay Asjuels ueblio 0D ® SUYJeS ‘UBWIP|OD) ‘SWBISAS UoJeasay 18510 ‘YoukT |IIISIN YI0g :S80IN0S

00 1

0'S 1

0°0T A

0°ST A

0°0¢C 1

0'G¢ -

'
& o & o &
> oy N @@& > o Y @o% ovoa
o PP\ /vz%u PR N N\ 0 ¥ 2
/J/,/O. Oa..& /¢®./ °© /O,m. Pl X O.@ O/.7¢ OOO &
I I I\ I I A AP ol
-
o
o} _ iy
s g s
5 £ oot ooz S
< =
3 ° ogr 00E &
2 = 3
® % 002 oor 3
2  EBow 005 @
0'0g 009 &
00T ®3s1d adoun3z |IOSIN
®)
oaoo
«eov
owxn.v
00 7 -
~ 07¢A
S 0V~ 5
= 091 g
S 078 2
S 00T A 2
m 02T - s (areas 1y6u) xapu| urybiapn Jo10eS  [EE
2 OVvT 1 2 (areas 1a|) anuanay ubiaioH [ ]
c 09T A ®
= 0'8T - S
00c - =~

00§ d%S

6002
101295 AQ sanuanay

¥ Haqyx3d

Global Market Commentary

©2010 Cambridge Associates LLC



‘800¢ JO Sk ale elep Sanuanly "Xapu| "M'N IDSIA =Y} suasaldal 1I”/YS yaing _G\AOW_ 10} Xapul dnsawog "Aouaiind |ed0| ul ale suinial ||\Y :S9I0N

‘sanuesem paijdwi Jo ssaidxs Aue Inoynm ,Si se, papiroid erep [DSIN

-- -- -- -- -- %9°CT-
260 180 980 690 %8'T %1°Se-
€80 880 8.0 8.0 %€E€- %6°€¢C-
€80 €60 980 080 %0°TT- %t e-
6.0 60 6.0 980 %8°CT- %T'CT-
70 77’0 T€0 0€0 %¢C'C %T'ST

- -- -- - -- %S°6-
060 T80 990 860 %€g€- %0'9T-
990 S0 8.0 S6°0 %8°CT- %60
260 280 2L0 LL0 %¢C'C %S¢
090 190 8¥'0 950 %<C'C %€"0-

- -- -- - -- %S0
S50 ¢80 €0 €90 %8'T %/L'¢C-
6.0 890 T7'0 er'o %0°TT- %8G~
80 €60 690 760 %8°CT- %69~
090 €80 8€0 S9°0 %€g€e- %T°6-
190 S20 €50 6T°0 %cC'C %.L'€

- -- -- - -- %¢C'9-
¢6'0 880 Z¢6'0 760 %0°TT- %€ 9T-
880 180 760 160 %8'CT- %0°'¥¢-
€80 ¢60 S9°0 780 %<C'C %<C 9
260 880 280 8.0 %.L'C %€'0T
9.0 860 190 060 %€E"€- %.,'9-

SIA € bunreil dlA SIA € bulreip alA uney alA wmay alA

101095 SNSI9A X3pu| oiSawoq SNSISA X3pu| ansawog 30018

suone|alo)d aouewIouad

‘weanseleq UOSWOY L pue “*ou| [DSIA ‘UOPUOT/OV Jueg ayosinad :SadInos

%<y
%Ly
%6€
%S
%cE

%91
%¢S

%6.

%€ES
%8¢
%9
%Ly
%LT

%TS
%€9
%0

%¢8
%S5

peoiqy

wolj snuanay

Auewss
aouelH
Arey
ureds
AN

aouelH
ureds
SpuelsyaN/ N
AN

Auewas
Arey
ureds
aouelH
N

Arey

ureds

N
spuellayioN
aouelH

Aunod

samN - adoin3 |OSIN

OV NO'3

V'S 92Ul 9p 919L199|]

v'd's jpug
V'S ‘ejoipiaq|
o|d Bomua)
sannN

ABiau3 - adoin3 |DSIN

V'S [e10L
V'S ‘ddA losday

91d |]13ys yaIng |eAoy

9|d dnoig o9
ABiaug

wo29|a] - adoin3 |DSIN
OV Wwog|aL aydsinaqg
"v'd'S eljey woosjaL

V'S BolUGBIS L

V'S WO029[9] 8ouelH

oid dnoio 19
I REIETN

sjeoueul - adoin3g |DSIN

"v'd'S upasoiun

eueuably ARIZIA Oe(|lg 0oueyg
9|d dnolo Bupjueg spAo|]

"A'N daoin 9N
V'S seqlled dNdG
Sleloueulq

0TO0Z ‘0 Jaquialdas Jo sv

suole[a1i0) pue SanuaAay ‘aduewloliad Auedwo)d

S HAlyxg

Global Market Commentary

10

©2010 Cambridge Associates LLC



"Apoam are ereq "(0T0Z ‘TZ 1290100 40O SB) %htZ Sem s1oxew Buibiawa 0 193seq SO1Hg aY) J0 2Insodxa sajes uelpaw ay| "ainsodxa anuanal ansawop ybiy yum syo0is ueadoiny
pue (sD1yg 8y)) BUIYD pue ‘eIpu| ‘eIssny ‘|izeig 01 ainsodxe anuaaal ybiy yum sxoois ueadoing usamiaq (soie. sbuiures-soud Uo paseq) uonenjea aaneal ayl siuasaidal ydels :SaloN
"0D 79 SYoes ‘uewp|os) :32IN0S

0t-des oT-Ren ot-uer 60-des 60-AeN 60-uer 80-des 80-AeiN 80-uer L0-des L0-FkeN Lo-uer
1 1 1 1 1 1 1 1 1 1 1 OQ.O

aAIsuadxa ssa| ale S)201S DlYg

- 0L°0
- 080
Py
©
2
=
@
- 06°0 <
L
c
2
=
S
860
B B B R L R e | | AT I I s Oo.._”

/ aAlsuadxa alow are s201s Jldd - 0T'T

- 02T

0T0Z ‘TT 4800100 — 2002 ‘T Arenuer
sanuanay ueadoing 1o sOIYg Jaylig premo] pajualiQ saninb3 ueadoing jo soney 3J/d aAne|ey
9 NqIyx3

Global Market Commentary

11

©2010 Cambridge Associates LLC



1591 70'8.
el G9°¢
ect 88¢
-- 6.°C
eL'T €8¢
TL¢C 99°¢
[A0) G8'¢C
85'¢ -
LGS0 99°¢
79T SL'¢C
14%4 G9'¢
cL'T 29'¢
€e¢ 8.¢C
- 8G¢
90 €6C
-- €L¢C
910 8¢
86'T TL¢C
8v'¢ 89'¢C
- TCe
8€0 G.°¢C
06'¢ 8G¢
Zcr's 11°C
SS'T 0L¢
K4 28'¢
¥9'¢ SL'¢
9¢'¢ G.°¢
68'T 8G¢
-- 86'C
9L'¢ ¥9'¢

(N71Q) puspig ded

afJe 83l WopsIMm

(X17449) xspur e

diypanig Aemabpug

RUTIENN

"0T0Z ‘0E aunr Jo se aJte sainbly anuaAal “S'N-uou pue siybiam X749 810N
'SpUN4 9311 WOPSIA Pue 02 79 SYIeS ‘UBWP|o9 ‘SWaISAS yoleasay 19S19eH oul ‘uswabeuey fended Aemabpug *d- Braquioolg :S90in0S

99 9.0
€g 8.0
8 180
GE 280
€ 680
TS 06°0
9 €60
00T 00T
89 10T
144 c0'T
14 €0'T
S8 €0'T
LS oT'T
0S8 0c'T
0 9¢'T
€g 12T
0¢ 12T
S9 €T
99 SE'T
T 8E'T
14 JAZ "
LS 8G'T
S v9'T
79 S9'T
79 S9'T
0S8 99T
S 69T
14 08'T
15174 €9°C
0L c0'e
(%) senuanay WYBISMA Xapu]

'S'N-UON

"dloD s,preuogoin
sallojeloge] noqqy

P17 Jebiaquin|yos

"0D sdijiydoaouod

*oU| SUOITRDIUNWIWOYD UOZIIBA
‘ou| dnoibmd

"0 prexoed-nameH
[euoireusau| suio dijiyd
‘di0D 9jorIO

ou| oDIsdad

'ou| ‘salolS URN-eM
dioD |21y|

"oul 0D 7 NI

"0u| ‘sWaIsAS 09sID

'0D 9 obreo s||oM

(v 12) "ou| 8|60

"dloD eolBaWy Jo yueg
0D B|0D-820D 3yl

'ou| J9zild

(g 10) "ou| AemeyreH anysyiag
0D % asey) ueblopndr
‘d10D uoinayd

Ul 1R1v

*d10D sauIyoR SSauIsng [euoeUIBIU|

0D a|qwes % 191901d
uosuyor %® uosuyor
0D 0L199|3 [elBUdD)
"d10D YosoIIN

‘ou| ajddy

'dJoD |Igo uoxx3

00S d5S Ul saluedwo)) 1sabie]

0TO0Z ‘0€ Jaquiardas

solnsodx3 anuanay ublalo4 pue saluedwo)d 005 d%S 0 dol

L Halyxg

Global Market Commentary

12

©2010 Cambridge Associates LLC



	Comment Web Cover.pdf
	Geographic Revenue Mix.pdf
	Ex 1- Revenue Table.pdf
	Ex 2- Revenue breakdown by Region.pdf
	Ex 3- By Cap Size.pdf
	Ex 4- Sector Bias.pdf
	Ex 5- Stock Returns - 9.30.pdf
	Ex 6- European BRICS vs Domestic Exposure.pdf
	Ex 7- Largest SP Companies and Large ETFs.pdf

